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Bbicluas wkona MapPKETUHIAa U Pa3BUTUA busHeca

LEJTb U SAOAYN

Llenb Hawero uccnegoBaHust — NPOBECTU aHann3 BOCTPEDOOBAHHOCTWM KOMMETEHLMIA AMPEKTOpa MO
MapkeTuHry Ha Hadano 2019 ropa.

B HalLem uccnegoBaHMn Mbl MOMbITANUCh pPeEWNTb cregyrLline 3again.
*  BbIICHUTb, YeM 3aHMMaeTCs ONPEKTOP MO MaPKETUHTY K 3a HYTO OH OTBEYaET,

« Onpegenutb camble BOCTPeOOBaHHble CErogH Ha OTEYECTBEHHOM PbIHKE KOMMETEHLUK
[IMPEKTOpa Mo MAPKETUHTY;

*  BbISBUTb, KaKne pasnuuns eCTb MeXOy AnpekTopom no mapketuHry B B2C n B2B.



Bbicluas wkona MapPKETUHIAa U Pa3BUTUA busHeca

METOLOJIOIMNA

[Ina oTBeTa Ha 3TU BOMPOChbI Mbl BbIACHUMK, KaK BbIMSANT JMPEKTOP MO MAapKeTUHTy B rnasax
PYKOBOACTBA KOMMaHWIA U PEKPYTEPOB.

Mbl npoaHanu3upoBanu OObLSBNEHWSI O BaKaHCWSIX, pa3MelleHHble Ha nopTtane Head Hunter B
nepuog ¢ 18.01.2019 no 18.02.2019 r.

BbisiBNeHHOE (hyHKLUMM 1 KOMMETEHLMM BbINKU CrpynnMpoBaHbl N0 TeMaTUYECKUM Brokam 1 Mo PbIHKY
b2b 1 b2c, chopmmpoBaHbl Auarpammbl.

B aHanu3 Obinu BKIHOYEHbl OOBSBNEHUS «OMPEKTOP MO MAPKETUHIY», a Takke «AWPeKTop no
MapKEeTUHIY/KOMMEPYECKUI ANPEKTOPY .

[‘eorpadms 0bbaBneHuit: Poccumnckas ®egepauims.

Tpebyemblit onbIT paboThl: OT 3 NeT.
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Bbicluas wkona MapKeTUHra n pa3snTuA BusHeca

BbIBOPKA

Ha hh.ru 6bino pasmelleHo 162 06bABNEHWs!, NOOXOASLMX NOA KPUTEPUWM JAHHOrO uccneaosaHus. M3 reHepanbHOro
MaccuBa bbina cocTaBneHa cnyvanHas Bolbopka.

[npektopos no mapkeTuHry vawle uckanu B Mockse, CaHkT-leTepbypre, HoBocubupckon, CeepanoBckoil, BopoHexXcKoi
obnactax n KpacHogapckom kpae. Ha atu pernoHbl npuxogutest 112 oobsisneHui, T.€. okono 70%. Ot obuyero uncna.

B 38% 00baBneHnin 3apaboTHas nnata He ykasaHa . B 23% o0baBneHunin 3apaboTHas nnata HaxoguTcs B AManasoHe OT
90 go 140 TbiC. py6. 1 nuLb B 4% 06bsiBNEHUN Npeanaraemas 3apaboTHas nnata Bbille 296 Tbic. pyo.

PervoHbI-nmaeps! No Y1cny BakaHCUI PacnpeneneHue 3apaboTHbIX nnaTt

.. B He yka3aH
Kpacropapckuit kpaii [ 4 e yKasaHo

BopoHexckas obnactb - 7 m o1 90 000 py6. o 140 000 py6.
Ceepanosckas obnacTb - 8 ot 141 000 py6. go 190 000 py6.

Hosocubupckas 0bnactb - 10

CaHkT-eTepbypr - 17
e F

m o7 191 000 py6. fo 245 000 py6.
m o7 246 000 py6. fo 295 000 pyb6.

m o7 296 000 py6.
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Bbicluas wkona MapPKETUHIAa U Pa3BUTUA busHeca

OYHKLUMN U KOMINETEHLINW

Hwxe npeacTasneH Habop TUNMYHBIX GYHKLUUN 1 KOMNETEHLMN U3 OOBSIBNEHWIA.

Mbl 0BpaTnu BHMMaHWe Ha pefkue PyHKUMM M KOMMETEHLMW, KOTOPble OTHOCATCA K BOCXOZALMM TpeHOaM: aHanms
DOnbLLKMX AaHHbIX, TMOKe METOLOMOrMM NPOEKTHOrO ynpasneHus (Agile v ap.).

WccnenoBanus Takke nokasanu, YTo PYHKLMW 1 KOMMETEHLMWN HAXOASTCS B HEKOTOPOW PacKopPensLup.

OyHKLUMM KoMmneTeHuuu

YnpaBeneHue nogpasgeneHuem B36-aHanuTuKa
Crtpaterus

BroaxeTt n nnaHnpoBaHue
YnpaBneHue 6peHaoM
MapkeTuHroBble UccnegoBaHUA

Performance marketing (nugorenepaums /
KOHBEPCUS / BOPOHKA Npoaax)

BbiBOA HOBOro NpoAykKTa

PR u peknama AdhdpektuBHocTb 1 KPI
Digital marketing (SEO, SERM, SMM, koHTeKcT, TapreT. n MeaunHas

peknama) Mpopaxy
KoHTeHT-mMapkeTUHr (cainT, couceTw, broru, e-mail, SMS, mecceHmxepb!) Pa6oTa ¢ 6azaMy AaHHbIX
BTL/Trade marketing (akuuu) n sales promotion

f 6 CtpaTernyeckoe nnaHMpoBaHue
eHooDpa3oBaHue

YnpaBneHue npoayKTOM (aCCOPTUMEHT, NMPOAYKTOBbIA NOPTGEND) KommyHukaLmu

Mpopaxwu / ynpasreHne KaHanamm npogax OpraHuzaropckue cnocooHoOCTH

CRM v nporpammbl NosANIbHOCTM
AhheKTUBHOCTL




Bbicluas wkona MapKeTUHra n pa3snTuA BusHeca

OYHKLUU

OyHKUMOHAN  AupekTopa Mo
MapPKETUHTY BKMIOYAET MHOXECTBO
pasHbIX 3adadv, KOTOpble WMEIT
cneunduky B 3aBMCUMOCTM OT
capepbl AeATenbHOCTM KOMMaHUW,
a TaKxe oT pbiHka: B2C unu B2B.
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OYHKUNN - B2C CETMEHT

B B2C cermeHTe npakTM4eckn B Kaxaom O0OBABNEHWM BCTpevaeTcsl pa3paboTka u peanusauus cTpaTerum.
[naBHbIN ~ MapKeTONor  KOMMaHuWM, N0  MHEeHU0  paboTtogartensi,  OPMynMpyeT 1 BOMMOLLAET:
a) MapKETUHIOBYIO CTpaTernto, 6) peknamHyto cTpaTeruto, 3) KOHTEHT-CTPATENIO.

Ha BTOpOM MecTe CO 3Ha4YnTeSIbHbIM OTPbLIBOM OT OCTanbHbIX MAeT digital-MmapKeTUHT.
Ha TpeTbeM MecTe 3a4ayv No ynpasieHUo KaHanamm Npoaax 1 MapkeTUHroOBble UCCeA0BaHMS.
PR v peknama, KOHTEHT-MapPKETUHT 3aHUMALOT 4 1 5 MeCTO COOTBETCTBEHHO.

Crparerus
95 YnpasneHue

noapasaeneHmem

PR 1 peknama
73

O PeKTUBHOCTb 65 65 BrompkeT 1 nnaHupoBaHue

CRM 1 nporpaMmb|
NOSINIBHOCTH 70 50 YnpaeneHue bpeHaom
M 75 MapKeTuHroBble
pojaxw . 75

nccnenoBaHuA

83

70 Digital marketing

YnpasneHue NpoayKToM

/3
KOHTEHT-MapKeTUHr

70

LleHoobpa3zoBaHue 65

BTL
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OYHKLUUN - B2B CEFMEHT

B B2B cermeHTe BaxHeunwue 3agaun — PR u peknama.
Ha BTOpOM MecTe - yrnpasseHue oTHoweHnAMU ¢ krimeHToM (CRM) 1 KOHTEHT-MapKeTHHT.

TpeTbe MecTo JenaT Mexay coboit ynpasneHyeckne hyHKLWUN U MapKeTHIOBOE NMaHUPOBaHMe.

94  Crparterus

PR 1 peKnama 5 YnpasneHue

75 ToapasaeneHmnem

O PeKTUBHOCTD BromxeT v nnaHnpoBaHue

63 75

CRM u nporpammb|
NOSINbHOCTY 50 YnpasneHue bpeHaom
88
Mpomaxu 50 63 MapkeTuHrosble

ncernegoBaHnA

63

YnpaeneHue npoayKkToMm 63 Digital marketing

50

LleHoobpa3oBaHue KOHTEHT-MapKETUHT
88
BTL



Bbicluas wkona MapPKETUHIAa U Pa3BUTUA busHeca

KOMNETEHLUMI

KomneTeHuuu - 3T0O  JINYHOCTHbIE
CnocobHOCTM yerioBeka peLllaTb
OMNpedeneHHbIn  Knacc NpPodeccHoHanbHbIX
3agad

© lMpodeccnoHanbHbIe - OTHOCALMECS K
KOHKPETHOW TeXHONOoruu Tpy4oBOW
0eATeNIbHOCTU (TeXHOMOIMYEeCKoOMyY MIu
busHec-npoueccy)

© HagnpodeccroHanbHblie/MobUnbHbIE -
OTHOCSILLMECS K B3aUMOJENCTBUIO C
Pa3fMYHbIMK ANIEMEHTaMI BHELLHEN cpeapbl
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KOMNETEHUWN - B2C CEFMEHT

[To MHeHuo pykoBoguTenein B2C koMnaHuiA, AMPEKTOP NO MAPKETUHIY OOSHKEH NpekpacHo pasbupaTbcs B performance-
MapKeTuHre, ObITb ONECTSALLMM OPraHU3aToOPOM 1 UMETb OTSIMYHBIE KOMMYHUKATUBHbIE HaBbIKM.

*OT KaHAMOATOB TaKXKe XOYT YMEHWUs] HECTAHAAPTHO MbICNUTb, ObiTb KPEATMBHBIM M HaLeneHHbIM Ha pesynbTart. Mpuvep
M3 00BbABNEHNS: «HYXXHO HaxoaMTb OBLLMIA S3bIK C Pa3HbIMU MIOAbMUY.

Bab-aHanuTuka

KpeatnBHOCTb 65 Performance marketing
65 100
95
OpraHu3artopckue cnocobHoCTH 65 BbiBOg HOBOro NpoaykTa
90
KomMmyHMKaLmu 75 ApdektnHoCTb 1 KPI
70
Ctparernyeckoe nnaHMpoBaHue 55 80 [Mpopaxw

Pabota ¢ 6azamu AaHHbIX
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KOMNETEHUWN - B2B CETMEHT

KroyeBbiMM  KOMMETEHUMSAMI OMpPeKTopa No MapkeTuHry B B2B cermeHte dBnsiiotcs performance-MapKeTUHr W
opraHu3aTopckue cnocodbHoctn. OaMHaKoBO BaxHbl Ans pabotogatenen npodeccroHanbHble KOMNeTeHuun B Beo-
aHanuTUKe 1 HagnpodeccnoHansbHble KOMMYHUKATMBHbIE HAaBbIKY.

*bonbluoe 3Ha4YeHWe B 0BOMX CEermeHTax MPUAAETCA NPaKTUYECKOMY OMbITY W OOCTUTHYTbIM pesynbtaTtam. [losTomy
nHorga TpeboBaHMs K couckaTento cpopMynupoBaHbl Kak Hanmume penieBaHTHOro onbita paboTbl. Hanpumep, «Hanuune
HeoOXOAUMBIX 3HaHWA, NOATBEPXKAEHHbLIX peanbHbiM OnbiToMy, «OBbpasoBaHue BbicLIee, ONbIT PaboThl B PYKOBOASILLEN
[OMKHOCTK OT 3-X NeT» U T.A.

Ba0-aHanuTuka

88 100
KpeaTtnBHOCTb Performance marketing
63
OpraHun3aTopckue crnocobHOCTH 63 ' BblBOA HOBOrO NpoAYyKTa
100
63
KommyHMKaLmm OueHka adhdpektneHocTH 1 KPI
88
50
Ctpaternyeckoe nnaHMpoBaHue 75 75 Tlpogaxw

Data



Bbicluas wkona MapPKETUHIAa U Pa3BUTUA busHeca

3aKnyeHue

B B2C cermeHTe Kknio4veBoW YHKUMEW OMPEKTOpA MO MAapKETUHry sBnseTca paspabotka u
peanun3auusa ctpaternn (95). o mMHeHuo paboTtogartenen, cTpaTermyeckMin noaxon [OOSTKEH
NPOSABNATLCA BO BCEM: OT NiaHUPOBAHNA OEATENBbHOCTMN OTAENa A0 BEAEHNA pPeKNaMHbIX KOMMNaHUN,

Packoppenauma mexagy yHKUMOHANoM W KOMMNETEHUMAMWU: npu 3ToM pabotogaTtenn wUwyT B
nepByl0 ovepenb He TeX, KTo obnagaeTr cTpaTermyeckum MblILSEHNEM, a TeX, KTO yMeeT genaTthb
performance marketing (100) n nmeeT xopolune opraHM3aTopcKkue cnocodbHoctu (95). Takue
OXUOaHMA No KOMMETEeHUUsIM SBRAKTCA ycuneHnem QyHKUMOHana B KOHTEKCTE BTOPOW MO
BaxXHOCTU oyHKumn — digital marketing (83).

B B2B cermeHTe performance marketing (100) n opraHusaTopckme cnocobHoctn (100) Takxke B
nugepax komneteHumn. [pn aTOM K Kno4veBbiM 006s3aHHOCTSAM OTHocATCcA PR M peknama (94),
pasBuTMe N nogaepxka OTHOWEHUN C KnmeHTamm (88) - oT CRM g0 KOmn-UeHTpPOB, a Takxe
KOHTEeHT-MapkeTUHr (88), koTtopbin B TpeboBaHusx B2B paboTogaTtenen ynoMuHaeTcd 4aule
digital-uHctpymeHToB (63).

lccnepgoBaHve nokasano, 4Tto 3agdayvn MU KoOMMNeTeHuun ANPEKTOPa MO MapKEeTUHry MeHArTCA, a
pa60To,u,aTenM HE BCerga noHNMmMaroT pOJsib rNMaBHOINo MapKeToJiora B KOMMNaHUN.
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[[nobanbHbIN KOHTEKCT: Deloitte

BbISIBNEHHY0 HAaMK pacKoppenauuio mexay Top three factors driving CMO success
KOMneTeHU'MFIMM d (byHKU'MOHanOM noﬂ'TBepmaIOT Knowing how to use customer data and analytics

aHanuTuky Deloitte. @smess mind-set >

B 2018 r. oHM npeacTaBunu UCCNeoOBaHNE HA OCHOBE Being the voice of the customer at the leadership table R S
40 CTpYKTYPUPOBAHHbLIX MHTEPBLKO C AUPEKTOpamu no Demonstrating quantitative impact EEEG—_—_—

MapKeTMHry (Ch|ef Marketing Ofﬁcer)_ Proactively leading C-suite collaborations | NN
Understanding marketing technologies |GG

Strong leadership and motivation skills | NG

KoMnaHuu XoTAaT, YToObl MapKeTONorv peLuanm
cTpaterm4eckne 3aaayvn, Ho He npegocTaBnArT UM
nonHomMoumit: B utore aeatenbHocte CMO cmellaeTcs B | | |

Direct sales/customer-facing experience | NN

CTOPOHY (HOPMMPOBaHIS BpeHaa v MPOABIKEHUS. Santeantein budgeting and s planring I >

Key role in company growth initiatives | R [ IR

Tornbko 6% ANPEeKTOpoB 3aHNMaOTCS rnobanbHoM Managing talent with digital capabiliies
cTpaTeruen yBenmyeHns npubbinm B pamkax Bceu Being part of a customer-centric company N
KOMMaHuu.
B No. 1 factor B No. 2 factor No. 3 factor

AHanuTUKK TaKke 0TMeYatoT, 4To ponb 1 mecto CMO
CUMbHO M3MEHMUTCA, NOCKOMbKY TPEeHA pa3suTus busHeca
CMeLLaeTcst 0T YBENUYEHMS NMPOAAX K MOCTPOEHUIO
O0NrOCPOYHOrO COTPYOHUYECTBA C KITMEHTaMM.

Deloitte Insights | deloitte.com/insights

NcTouHuk: https://lwww2.deloitte.com/insights/us/en/deloitte-review/issue-22/redefining-the-role-of-the-cmo-chief-marketing-officer.htmil
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[[nobGanbHbIN KOHTEKCT

Tomac bapta® (B pamkax CBOero

uccnegoBaHuws  «12  powers  of KommyHuKaLy
marketing leader») cnpocun 1232 leHooGpas0BaHMG 7 VrpaBrieHie
ONpeKTopa No MapKeTUHry n3 74 cTpaH, P 39 bpeHaom
3a YTO OHWM HEeCyT OTBETCTBEHHOCTb. N\
YnpasneHue
[Tpogaxu
BonblMHCTBO OUPEKTOPOB no PoA \ 56 NPOAYKTOM
MapPKETUHTY c OonblWKMM OTPbLIBOM
Kasanym KOMMYHMKaUUM N yrpasrieHne
Bé y U ynp Croarerys 39 CTMMyn1pOBaHMe
PEHOOM. P - 55 npoaax
CRM

*JKenepT No ynpaBfieHMio MapKeTUHIOM U 3Kkc-napTHep McKinsey
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Poccusa B rnooanbHOM

iccnenoBaHme QUPEKTOPOB Mo MapKETUHTY
BbicLUen LKONbl MapKeTUHra

(dbyHKLMOHAN - oXxunaaHua pabotoaateneil)

CTtpaTterusa
82
3dPeKTUBHOCTb LIIeHOO6F;a3OBaHM
64 64
YnpasneHue N
nogpasgeneHnem 68 21 [TPOA
MapKeTuHrosble A oo
nccnenoBaHmA
Broaxketn 68 63 CrtumynmposaHue
nAaHUpoBaHue oonaK
" 77 50 cs poAa,
YnpasneHue
KommyHMKauuu
NPOAYKTOM
YnpasneHue
6peHaom
Jinpeps!:

Crparerus, kommyHukauum, CRM

KOHTEKCTe

Wccneposanue «12 powers of marketing leader»

(OencTByLMN PYHKLMOHAN)

KommyHuKaLmu
LleHoobpa3zoBaHue £ Ynpasnexue
i 32 BpeHaom
63
YnpaBneHue
[Tpogaxu « 38 56 ﬂppOJJ.yKTOM
39
Ctpaterus CTUMynupoBaHue
55 55 npoaax
CRM
Iingeps!:

KommyHwuKaLmm 1 ynpasneHue 6peHaom
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Poccuda B rmodbanbHOM KOHTEKCTe

CpaBHeHWe Hallero uccnegoBaHUs POCCUMWACKUX AMPEKTOPOB MO MapKeTUMHTy W 1ccnegoBaHus,
npoeegeHHoro Tomacom bapTou, nokasbiBatoT 4To B Poccuu, Kak n B 74 cTpaHax, KOMMYHMKaLMW
(77)* vrpatoT BaXXHEWLLYIO POnb B OYHKLIMOHANE AMPEKTOPOB MO MAPKETUHTY.

B 10 Xe Bpems ctpaterns (39) HaxoguTCs Ha OOHOM M3 NOCMedHWX MECT B [AEUCTBYHOLLEM
dyHkumoHane CMO no gaHHbIM rnobansHoro uccnegosanus baptel. AHanuTtukn Deloitte npuwnu k
TakOMYy e BbIBOAY, HO OHW MOOYEPKUBAKT, YTO TPEHA MEHSEeTCA WM CO3[aHWe CTpaTerMyeckoro
napTHEPCTBa MeXay KOMMNaHnen 1 KIIMEHTOM CTaHOBMTCS Bce Bonee BaxHbIM Ans CMO.

B Poccumn cTpaterns 3aHMMaeT nepBoe MECTO B OXUAaHusX pabotoaartenen no dyHkumoHany (82).
Takke, cornacHo wuccrnefoBaHusim bapTbl, BaxHas 3afgada AnNs AMPEKTOPOB MO MapKETUHTY -
YnpasneHnve 6peHaom (63), B TO Bpemsa KaK HalM MCCMEAOBaHMS NOKasanu, 4To YyrnpaBneHue
bpeHOoM HaxoauTcsl Ha nepudepun 3agay AupexkTopa no MapkeTuHry (50).

BO3MOXHO, B 9TOM 3aKMno4aloTCH CTPaHOBbLIE OTMIMUKA, @ MOXET ObITb MPUYKMHA 3TOrO - Pa3HOCTb
TOYeK 3peHus. Beap B HalieM crnyvae udyyanucb TpeboBaHus pabortogaTenen, a B UCCnedoBaHUSX
baptbl 1 Deloitte onpalwimBanucb gupekTopa no MapKeTUHry.

* [1na cpaBHUTENBHOrO aHanus3a Mbl Takke 06bveanHnnu B «kKommyHukaumsax» — PR, peknamy, digital 1 KOHTEHT-MapKETUHT



BbICLIAA LUKONA MAPKETUHIA
1 PA3BUATUA BUSHECA

www.marketing.hse.rut TenedoH.: +7 (495) 959-4552 Anpec: KpuneokoneHHbIn nep., 4.3, oguc 3-323, 3-324, 3-325



